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Email 1 

Subject Line: 1 key SEO tip to help increase your pet business... 

[Prospect First Name], 

Do you remember that awesome day running your pet business? 

If not, it likely went something like this. 

You were grooming a client’s dog… or pet-sitting someone’s cat... and you were enjoying yourself so 

much, you knew you wanted to attract more customers to: 

 Do more of what you love 

 Feel more secure about your financial future 

 Enjoy a better work-life balance 

If one of the above resonates with you, pet owners are certainly spending the kind of money to help 

more people like you realize their dreams. 

 According to the American Pet Products Association, U.S. pet owners spend more than $6 billion 

annually on pet services. 

The challenge is, as the pet services market increases, so does your competition. 

Increasing the ranking of your pet service website on search engines is an important factor for you to 

stay competitive and attract more pet owners. 

To help with that, here are three SEO phrases that pet owners search for when looking for a pet service: 

 Dog grooming near me 

 Pet boarding near me 

 Pet sitters near me 

The one common search phrase is “near me.” The more you tailor your website’s SEO with local 

keywords and phrases, the more you improve your website’s discoverability for local pet owners. 

Bonus tip for success: Stay focused on your love of pets. 

We do. That’s why we bring them to the office. 

See for yourself—and find out more about who we are and what we do. 

>> Watch our short video 

Best, 

XXXXX 



Email 2 

Subject Line: 9 free image sites for your pet service website... 

[Prospect First Name], 

According to research by Stanford University, 75% of people surveyed admitted to making judgments 

about a company’s credibility based on their website design. 

The right visuals can go a long way to improving website appeal and engaging more pet owners, and you 

don’t need an expensive subscription to a photo service. 

Read our blog: 

>> 9 Free Image Sources 

Best, 

XXXXX 

PS: Did you miss out last email about the 1 key SEO tip to help increase your pet business? If so, you may 

want to add us now to your Safe Senders list. 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

https://dejanseo.com.au/media/pdf/credibility-online.pdf


Email 3 

Subject Line: The app that simplifies pet business management… 

[Prospect First Name], 

Running a successful pet service business means staying on top of the business side of things. 

This includes: 

 Reservation management 

 Employee scheduling 

 Marketing and more 

The challenge: Without a centralized and streamlined system to handle it all, you risk spending more 

time on administration and less time building client relationships and growing your business. 

To help you avoid that, we thought we’d tell you about [product name], in case you haven’t heard of it. 

It’s an app that simplifies and supports the growth of pet services by streamlining and centralizing 

reservation management, point-of-sale transactions, employee scheduling and much more. 

They even offer a free demo. 

>> Click here for your free demo 

Best, 

XXXXX 

 

 

 

 

 

 

 

 

 

 

 

 

 



Email 4 

Subject Line: To clear up any confusion… 

[Prospect First Name], 

If you missed our short YouTube video, we thought we’d clear up any confusion over the name 

[company name] as a company now offering custom websites for pet services. 

The name stands for “[insert core value statement].” And after 25 years helping pet businesses reach 

their goals in a competitive marketplace, we’ve learned three things: 

 SEO is key to boosting your search engine ranking and attracting more customers 

 Your website’s design and function can make or break customer engagement 

 Pet owners prefer website convenience when doing business 

That’s why [website product name] are an all-in-one service that includes: 

 Search-engine optimization for improved online discovery 

 User-friendly designs that instantly convey trust and credibility for your pet service business 

 Convenient online form submissions and appointment booking requests for pet owners 

>> Click here to see everything [website product name] has to offer 

Best, 

XXXXX 

 

 

 

 

 

 

 

 

 

 

 

 

 

 



Email 5 

Subject Line: The 157% advantage of video… 

[Prospect First Name], 

According to 2018 research by Wordstream, video drives a 157% increase in organic traffic from search 

engine results pages. 

Because of this advantage, 65% of businesses who don’t currently use video reported in 2018 that they 

plan to use video. 

In other words, using video on your website is crucial to stay competitive and attract more customers to 

grow your pet service business. 

That’s why [website product name] include easy embed functionality to display and play videos from 

external sites like YouTube. 

>> Discover more about the [website product name] advantage 

Best, 

XXXXX 

PS: Can you use someone else’s YouTube video on your website to attract more traffic? Yes, you can, 

provided you follow a few simple things. We’ll tell you what they are in our next email. 

 

 

 

 

 

 

 

 

 

 

 

 

 

 



Email 6 

Subject Line: 3 tips to safely use YouTube videos on your website… 

[Prospect First Name], 

In our last email, we showed you the advantage of using video on your pet service website to attract 

more organic traffic and stay competitive. 

If you’re not producing your own videos, then generally speaking, you can safely share videos by others 

on your website. The enablement of the Share button on any YouTube video means the video creator 

has consented to usage on other channels, provided you follow some guidelines: 

1. Never charge visitors to watch someone else’s videos. The creator of a video holds copyright to 

that video, including the rights to make a work available by public sale, rental or lease. 

2. Credit the videos. Create a grouping or list of “Pet Health Videos I Like,” for example, to clearly 

tell viewers who created the videos. Accreditation is very important to video creators. 

3. Ask for permission if you’re unsure whether you can use someone’s video. Often, video 

creators will be thrilled to grant permission simply because few people ever ask. 

According to 2018 research by Wordstream, video drives a 157% increase in organic traffic from search 

engine results pages. 

If you’re ready for that kind of optimization… 

>> Discover more about the [website product name] advantage 

Best, 

XXXXX 

 

 

 

 

 

 

 

 

 

 

 

 



Email 7 

Subject Line: Your friendly reminder… 

[Prospect First Name], 

If you haven’t yet checked out [website product name], our newly launched website solution for pet 

service businesses, here are 3 things that come standard: 

 Search engine optimization for greater online discovery 

 Complete access to [insert exclusive product feature] 

 Built-in blogging and an easy content management system 

>> Click here for the complete [website product name] features list 

Best, 

XXXXX 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 



Email 8 

Subject Line: Did we give you the wrong impression? 

[Prospect First Name], 

If you’ve not checked out [website product name] for some reason, we wanted to clarify any 

misconception. 

[Website product name] is not about us telling you what we think you need. 

[Company name] has built its 25-year history of continuing innovation and excellence by listening to 

what businesses want and delivering flexible, industry-leading solutions to meet those needs. 

That’s why the first step in getting started with [website product name] is a listening step: 

1. Give us a quick call to tell us your vision for your [website product name] website. 

2. We build it and show it to you. 

3. We launch your website. 

When you call, you deal with a [company representative] who’s available to you every step of the way, 

and our proven implementation process means you get a no-hassle setup. 

>> Get the [website product name] advantage today 

 

 

 

 

 


